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Course

Objectives act and its aspects

To acquaint students with the knowledge and application of Sale of Goods

Course Description

Unit

Description

Weightage

1.

Sale Of Goods Act-1930
Difference of sale and agreement of sale
Condition and warranty- implied conditions and
warranties Rules regarding delivery of goods
F.O.B. Contract and C.I.F.
Contract Rights and duties of
buyer
Sale by non owner

Rights of unpaid seller

25%

Negotiable Instrument Act-1881
Definition and Elements of Negotiable
Instrument Presumptions of Negotiable
Instrument Promissory note
Bill of
exchange
Cheque
Difference of Promissory note, Bill of exchange, Cheque

25%

Holder
Holder in due course
Privileges holder in due
course Negotiation
Presentment of instrument
Crossing and types of crossing of cheque

25%

Consumer Protection Act-1986

Object of the act

Rights of

consumer

Definition and concept of consumer, complaint, complainant,

restrictive trade practice, unfair trade practice

National and state council
Grievance Redressal agencies (District Forum, State Commission,
National Commission)

25%

*Units will have the same Weightage in the evaluation as suggested in the course outline.

Teaching- e Lecture Method
Learning e Online Lectures
Methodology e Group Discussion




|« Practical Problem Solving

Evaluation Pattern

Sr.No. Details of the Evaluation Weightage
1. | Internal/Written Examination 15%
2. | Internal Continuous Assessment in the form of Practical , Viva-Voce, 15%
Quizzes, Seminars, Assignments, Attendance
3. | University Examination 70%

* Students will have to score a minimum of 40 (Forty) Percent to pass the course.

Course Outcomes: Having Completed this course, the students will be able to

e Have core knowledge about Indian Sale of Goods Act 1930
e Get idea about various terms and conditions involved in Sale of Goods
o Get familiarity with key legal aspects of Sale of Goods

Suggested References: (include Reference Material from where a student is expected to

study the said content in APA Style) Reference Websites can also be included)

Sr. No References
1. The Indian Contract Act-1872- S.N.Maheswari —Himalaya Publishing House
2. Mercantial law- N.D.Kapoor- Sultan Chand & Sons
3. The Indian Contract Act-1872-Dr,R.K.Chopra
4, Contract-Avtar Singh —Eastern Book Company
5. Business law- N.D.Kapoor- Sultan Chand & Sons

On-Line Resources available that can be used as Reference Material




